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Fundraising is about relationships and connections.  



Every engagement—good or bad—is an opportunity.  



Reciprocity – capitalizing on the social transaction

• When you provide something of value, you create a social 
‘debt’.

• People are motivated to remove the uncomfortable feeling 
of indebtedness that comes with any kind of provided value.

• But, there are time limits! Ask your donor for support while 
you’re on their mind.



Fundraising is the right person, with the right ask, at the right time.  



What are you providing that is of value to your donors?

• Resources, links, articles
• Contact information
• Tips, ideas, recommendations
• Updates! 



And, the donor cycle is repeatable!
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Fundraising is about LISTENING.  



Donor Engagement

• Provide value and ASK
• Communicate frequently
• Communicate passionately
• Focus on the donor (YOU)
• Express gratitude and THANK
• Strong calls to action
• At every opportunity, REPORT





What are your questions?



Become a supporter – it’s 
easy! 

You can do your part to restore and preserve lake 
health in New Hampshire!



Find out more!

nhlakes.org



Please join us! 
Jump into NH LAKES & New Hampshire’s lakes!
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